
This Month We Honor
Those Who Served

Memorial Day is a time for 
Americans to say thank you for the 
men and women, both close by 
and overseas, who dedicate their 
lives to serving this great country.

We hope you’ll join us in honoring 
them today. Happy Memorial Day!

Stay Healthy this Summer with
Grilled Fruit Skewers

Ingredients

5 large strawberries, halved

1/4 cantaloupe, cut into balls or cubes

2 bananas, peeled and cut into chunks

1 apple, cut into chunks

20 skewers

Directions

Thread the strawberries, cantaloupe, banana and apple pieces 
alternately onto skewers, placing at least 2 pieces of fruit on each 
skewer. Arrange the fruit skewers decoratively on a serving platter.

http://allrecipes.com

Curb Your Procrastination

There are things we want to 
do, and then there are the 
things we have to do. From the 
loads of laundry and drawers of 
unorganized bills, to a major 
project or that important 
conversation you haven't had 
with someone special - we tend 
to put things off. According to 
Psychology Today, 
"procrastination is putting off 

either starting or completing something that we’ve consciously agreed 
to do. It’s not the same as actively choosing to begin a project at a later 
time (either because there is adequate time, or because the benefits 
outweigh the costs of doing something right away). Additionally, 
procrastination is different from prioritizing another task as more 
pressing and thus, attending to that task first. Being able to prioritize is 
adaptive." 

So what are you waiting for? Take advantage of these five tips for 

getting things done now.

1. Set Realistic Goals. It’s difficult to motivate yourself to work when 

you really don’t have a good idea of what you’re ultimately trying to 

accomplish. When approaching a task, think carefully about your short-

and long-term goals. Make sure your goals are realistic and 

achievable, and don’t hesitate to rethink and redefine your goals as 

your situation demands.

2. Divide and Conquer. A task will often seem overwhelming because it 

demands a great commitment of time and energy. In such a case, 

dividing the task into smaller parts may help. Finding time to work on 

these subtasks will be easier as well, since you can fit small chunks of 

time into your schedule more readily than larger ones.

3. Use the Five Minute Plan. If you are having a difficult time motivating 

yourself to begin a task, give this strategy a try: figure out how much of 

the job you can accomplish in five minutes’ worth of work, then 

complete that amount of work and only that amount of work. The result 

of this exercise is that you’ll often find yourself wanting to finish. The 

starting was the just the hard part. 

4. Reward Yourself. Make a contract with yourself. In exchange for services 

rendered (completing all or part of your work), reward yourself by giving 

yourself something you want. This could be a night out, a new toy or a 

shopping trip.  (continued on page 2)



Curb Your Procrastination (continued)

5. Visualize Success. Picture to yourself all the intermediate steps you took to finish the job. Think how 

good you’ll feel with all the work completed. Plan how you’ll then reward yourself. The key to effective 

visualization is detail: be specific in imagining the good things the future holds after your work is behind 

you.

Source: Carnegie Mellon University.

Multiple Offers: What to Expect

Imagine you’ve been hunting for your new home for weeks. When you finally find it, you jump to 

make an offer. Content with contract and certain it will go through, you head to bed happy that 

you’re one step closer to buying your dream home. Then the bad news.

Seemingly overnight, another buyer swooped in and stole your home! How could this have 
happened? In real estate, this is commonly referred to as a multiple offer situation. When 
inventory is low and interest rates are favorable, buyers will often find themselves in a bidding 
war for desirable homes. Here are a few things you can expect and some tips to win.

There will be fewer homes on the market.

By very definition, a multiple offer situation means that there is more than one buyer bidding on 
the home. In fact, there may be lots of buyers submitting contracts. Don’t be discouraged. Your agent’s job is to determine the seller’s desired 
outcome and to craft a contract that meets both yours and the sellers unique needs.

Sellers Want Serious Buyers Only.

Sellers are taking a risk when they accept an offer. They want to be sure that the buyer on the other end of the deal is serious. Buyers who are 
serious about a home should consider submitting a large earnest money deposit, which simply means that you are committed to giving the seller 
more money up front.

Offers Above List Price are a Plus

Price is the most important factor for a seller. An offer that is above list price will often get more attention that one that is not. However, the highest 
bid doesn’t always win. Sellers are attracted to a buyer who comes to the table with an offer (or package) that has the fewest contingencies. Ask 
your real estate agent to walk through the comparative market analysis to better understand how much other homes in the neighborhood are 
selling for.

“Clean” Offers Have More Clout

When there are similar offers on the table, sellers will often favor the contract that meets their needs. A “clean” offer is one that has the fewest 
contingencies. These often include, inspections, financing and home repairs. A shorter contingency period - or the time it takes to complete the 
inspection, loan approval as well as the appraisal - is also attractive for a seller who wants to sell fast.

 

If you are currently working with another Broker please do not consider this a solicitation.
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